THE COLLABORATIVE

SALES PROGRAM FOR ADVISORS
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DISC & DRIVING /

ADVISOR SALES
ACADEMY FORCES
Enroll online, receive free Complete behavior style Choose 5 live sessions from
copy of bestselling book: and values profiles, receive 10 key business growth
The Pocket Guide to Sales customized report topics;
for Financial Advisors 60 - 90 minutes each
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Behavioral Building Trust & 3 Channels For Sales Building Brand:
Selling Relationships Success Personal & Film
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Sales Plan: Six Keys to Confident Make the The Five Secrets to
Create & Execute Communicating ® S.H.LF.T.® Human Behavior

ONE-ON-ONE
COACHING
Small groups of 3-5 people 30 or 60-minute phone /
for role-play and discussion online, 2x per month

of learnings

P.O. Box 71, Medfield, MA 02052 - 508-359-8216 - www.the-collaborative.com




